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Item 7.01 Regulation FD Disclosure.

On September 13, 2022, CoreCard Corporation (the “Company”) posted an investor presentation on the Investor Relations section of its website,
which is located at https://investors.corecard.com. A copy of the investor presentation is attached as Exhibit 99.1 to this Current Report on Form 8-K (“Investor
Presentation”).

By filing this Current Report on Form 8-K and furnishing the information contained herein, the Company makes no admission as to the materiality of
any information in this report that is required to be disclosed solely by reason of Regulation FD.

The information contained in the Investor Presentation is summary information that is intended to be considered in the context of the Company’s
filings with the Securities and Exchange Commission (the “SEC”) and other public announcements that the Company may make by press release or otherwise
from time to time. The Company undertakes no duty or obligation to publicly update or revise the information contained in this report, although it may do so
from time to time as its management believes is warranted. Any such updating may be made through the filing of other reports or documents with the SEC,
through press releases or through other public disclosure.

In accordance with General Instruction B-2 of Form 8-K, the information set forth in or incorporated by reference into this Item 7.01 shall not be
deemed to be “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liability
of that section, and shall not be incorporated by reference into any registration statement or other document filed under the Securities Act of 1933, as amended,
or the Exchange Act, except as shall be expressly set forth by specific reference in such filing.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.
Exhibit No.  Description

99.1 Investor Presentation dated September 2022
104 Cover Page Interactive Data File (embedded within the Inline XBRL document)




SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.

Date: September 13, 2022 CORECARD CORPORATION
(Registrant)

/s/ Matthew A. White
By: Matthew A. White
Chief Financial Officer
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What makes CoreCard Unique
CoreCard takes a consultative approachto deploy elastic, scalable solutions that are customer-friendly, require
zero downtime, minimal human intervention, and are uniquely situated to service at scale the complex needs of
-'TIDdEFI'I card issuers.

Description

Installment Loans Displays different loans for different customers

Combines multiple loans with a variety of APR’s and different loan terms into

R It i :
g Z Compliant Statement Aggregator a single statement

Sends a single customer payment to the right loan balance while accounting

FENIEE RO RO RO ety AR for interest, fees, and other unigue circumstances

Generates proper documentation to establish the proper billed-not-paid
Regulation Compliant Payment Reversals amounts and generate appropriate fees, again staying in compliance with
regulations

APT's handle all documentation and collection while providing wvisibility into

Revaolving Account Management x 7 G e
9 interest payments which can support customers’ securitization efforts

Ability to process transactions in multiple currencies, enhancing custormer I

Multi-Currency Processing eaTes nod coer e

CEES BES B




Industry & Competitive Positioning

CoreCard's unique offering of ease-of-use, scalable and flexible solutions bolster the Company'’s competitive
advantage in a large, underpenetrated, growing market. The managementteam has three decades of domain
expertise, and the Company is known industry-wide for its speed to market customer responsiveness,

Unigue Market Position

+  CoreCard focuses oncritical capabilities in a highly
fragmented market making the platform nimble and
mare efficient

= Unique product offering (licensing and processing)

* Competitors are engaged in lower margin business
segments (such as PO5) that CoreCard does not
operate in

&

Rapid Customization

= Highly flexible platform that's built on a robust
architectural stack

= End-to-end integrations with customers, vendors and
cardholders through rich and flexible AFEs

= Full service outside provider that generates repeat
business

Faster Development

Selutions are bullt to speed for an array of customers
across industries

CoreCard software is faster, more flexible, and easier
to deploy than legacy software

CoreCard is accessible wia multi-channels and
through an industry leading customer suppart team.

o
S

Complex Services

Complex work solutions are available in real-time,
2471365, with zero downtime

Provides solutions to end wsers in the most accessible
and customer friendly way

Provider of choice for critical high margin complex
work




Customer Case Study: Al Ansari Exchange

"We are pleased to collaborate with a modern platform such as CoreCard and integrate their technology into our systems
to further enhance our customers’ experience when using the Al Ansari Exchange Travel Card." - Mohammad Bitar,

Deputy Chief Executive Officer, Al Ansari Exchange

Al Ansari Exchange: Visa Platinum Multi-
Currency Travel Card

¥ Multi-currency: Customers can load and manage

multiple currencies on a single card

v Pre-Paid: Locks in the best exchange rates,

allowingusers to control their spending

v Secure: Chip and PIN protected, reduces the

need to carry a large amount of cash

v Convenient: Accepted by millions of global

merchants and easily reloadable

v Cloud Native Processing: Cloud-native
processing services allow quicker deployment
times while maintaining the highest standards of

resilience and scalability

Al Ansari Exchange ‘ '

Travel

adly =il syle il ‘ 4
AL ANSARI EXCHANGE VISA PLATINUM

ix




The CoreCard Platform

CoreCard's platform provides a full suite of innovative and feature-rich card management applicationsand payment
processing solutionsthat are integral for modern card issuers.
+ Frepaid
*  Closed Loop

White Label <::> APls <::> *  Revalving
== i
y ==| tardManagement » OpenLoop
Transaction *  Credit
r
- o E Processing ) = On Dermand
@ © = :
CoreCard Front iy - = White Label
C  EndorWebsit = &y e o
T nad or Weobsite d‘: (s *  Virtual Cards
H o Collections E *  Flexible Payment
- or S8 0L Options
i *  Low Start-up Costs
\i77) Self Service/Mobile
Front End or +  MAccounts
Website Program Manager Portal Receivable
m Mew Account Processing S e it
<:> <::> * Loans
APIs 5




GROWTHSTRATEGY

\--..




Efficiently Investing for Profitable Growth

Results-driven strategy of prudently investing in Marketing Spend by Year
(5" housands)

product and technology with minimal e
marketing spend.

$26 $26 E
‘ig Known industry leading provider i R T
5% Investing in Product Development & Technology I I
6 2017 1018 1015 2020 031

@ High return go to market strategy

Corporate FTE ,@

ﬁ Minimal need for overhead spend ) B
@ . o s
&;ﬂ Winning new business with little marketing spend °
due to the strength of our solutions Development, Testing ot
& OpsFTE aiE0020E:
:% Zero dedicated salespeople

® -




Pillars for Growth

Adding new customers

Continue to attract new customers through customer referrals and online searches—without a dedicated sales
team. Fath to broaden reach in existing categories and expand services to new industries.

Growing relationships with existing customers and scaling with their growth

EBE Excellent customer service results in high levels of customer retention, Proven ability to handle large quantities of
transactions

Building a global brand

Opened offices in Colombia and Dubai over the past two years in addition to existing offices in India,
Romania and the United States. Continue 1o expand reach to service customens in more regions.

Extending differentiated position in the credit market

Focus on complex needs that competitors cannot or will not approach.
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Key Performance Indicators

Total Revenue

Operating Income
34
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CoreCard Management Bios

Team Member Position Biography

* Chairman and CEQ since 198¢,

* Inductee in the Georgia Technology Hall of Fame and the Hall of
Fame of the Georgia Tech College of Management.

*  Serves on the Board of Trustees and past Chairman of the Georgia
Tech Research Corporation and is on the advisory board
of Georgia Tech’s College of Management as well as a trustee

Chairman & emeritus of the Georgia Tech Foundation,
CED *  Served on the board of publicly traded companies such as Allied
Automotive Group (NYSE:AHI), Great Plains Software, Matria
Healthcare and 10 Software.

+  Mnr Strange founded Quadram Corporation in 1980, Cuadram
pioneered the enhancement products industry as one of the
fastest growing electronics companies in the U.5 in the early
years of the personal computer industry.

J. Leland Strange

+  Appointed (FO and Corporate Secretary of CoreCard in 2019 with
responsibility for financial and SEC reporting, legal and contract

CFO& matters, corporate governance and due diligence,
- Corporate * Previously served as a Senior Director at Equifax, having held
Matt White : = . 2 . .
Secretary various positions in accounting and SEC reporting while at the
COMpany.

*  Freviously held an SEC reporting role at Humana,
*  Previously a Senior Managerin the audit practice at Deloitte.




Forward Looking/Safe Harbor Statements

The forward-locking statements in this presentation are made under the “safe harbor” provisions of the
Private Securities Litigation Reform Act of 1gg5. The Company's actual results could differ materially
from those indicated by the forward-looking statements because of various risks and uncertainties
including those listed in Item 1A of the Company's Annual Report on Form 10-K and in the Company's
other filings and reports with the Securities and Exchange Commission. All of the risks and uncertainties
are beyond the ability of the Company to control, and in many cases, the Company cannot predict the
risks and uncertainties that could cause its actual results to differ materially from those indicated by the
forward-looking statements, When used in this presentation, the words "believes,” "plans,” “"expects,”
"will,” "intends,” "continue,” "outlook,” "progressing,” and "anticipates” and similar expressions as they
relate to the Company, or its management are intended to identify forward-looking statements. Except
as required by law, the Company is not obligated to publicly release any revisions to these forward-
looking statements to reflect the events or circumstances after the date of this presentation or to reflect
the occurrence of unanticipated events.




Our History
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CormCard Corporaton
COMEOLIDA TED BALANCE SHEETS
fin thousands, except share and per share amounts )

As of Deceambar 31, Fh21 2020
ABSETS

CUrmenl B3 s 415

f=" 1 1] ] 28 2dd AT 554
Azcounts mecslveble. nat s.847 A.370
Nows and inms! receivable, current paon 20 -
SHfar cuffend 8 Eein 1,828 1,43
Todsl ouranl S S sts IH.8IT A2 A8
e &t ants 8,358 1,821
Holes and insmet receable. net of current partian 147 2.aa1
Propady and equipmenl sleodl less sccumul mad depreciabon 10,371 A 5id
Dihar kang-ierm e 4. 438 3,930
Totel ss s sts £ EE 148 7. .03
LEABILITES AND STOCHHOLDERS EQUITY

Do Aot Bl | i 5 -

AL OUNEE paye e 3 2.783 Ti4
(D ST PR L, TR VD DO Z.203 1332
Aczerusd payrall 2,148 1,841
A g rued @ apan s e A0« 3
ncome mxpayable 1,004 54
Dihar cwrrand liabiiiss 2374 4.a50
Total curant iabilties 10,853 10,082
Delerred revenus, net of current portan 164 -
Delarred tes babdlity L2 E:31 -
Long-lerm leass cbligaion 2,708 1,904
Toial noncument iabdies 3,421 FXIF]
Cammitmants snd eeMingancas (Note T)

Stockholders” squite

Comman stosk. 30 01 parvelue Authorized sheames -

iy, O 500,

ipsued s hares - 3 001.371 and B8.9259 308 ai Decembar 31,

2021 and 2020, res pat valy.

Cutstanding shams - LSS0 15 and B80S 797 at Decem ber

31. 2027 and 2020, res pativaely Bl a5
Agdiianal paid-in cagial 18,241 18, 838
Traas ury stosk. 311 498 and 43571 sheres as of Decembar 31,

2621 and 2020, res pectively, atcoal (11,327 {1,835)
Accumuisied cthar comprahanaive loss {194y (140
e T o N VT 28044 0005
Total atoc kholders  squity 24,181
Todal abdlisas and piockhakisrs” squsy E] CLSEL] A37.0358
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CareCard Corporation
CONSOLIDATED STATEMENTS OF OPERATIONS
{in thousands, except share and per share amounts)

Year Ended Decernber 33, 2021 2030
Revenue
Sernes £ 43,383 32,273
Products g, 86g 3,600
Total net revenue 48,348 35,873
Cost of revenue
Services 23,902 15,427
Praducts - -
Total cost of revenue 23,902 15,427
Expenses
Marketing a7y 1332
General and administrative 4,550 3,866
Research and developmaent BBy £ a5y
Incame from aperations 11 6e8 11 38
Investmant loss {ara) {1,064)
Ctherincome 277 378
Jocsne befure eame lases 11,767 10,629
Income tawes 2,724 2,568
incoim 3 kL] Basi
Eimings parshare:
Bassc 3 1.03 0.91
Diluted ] 1.3 g1
Basic weighted average common shares outstanding 8,777,066 8,915,602
Drluted weighted average comman thares cutstanding £ 8o0g 603 goag.a8e

EE




CareCard Corporation
Consolidated Statement of Cash Flows

{inth " Wear Ended December 31,

— 021 2020
OPERATING ACTIVITIES:
Hetincome 5 9,035 5 8,161
Adjustments to reconcile met incom e 1o net cash provided byoperating acitivities

Depreciation and amortization 3,788 2138
Sinck:-based compensaticn axpense 318 R E
Gain on sale of investmant . [125)
Provision for defe red income nes (227) 543
HNon-cash investment loss - 1.003
Hon-cash interestincome . (131
Egutyims loas of afilialed company 172 400
Change in assels af liabilises
Accounis receivable, nel 12,277} 5489
Imteresirecemwable (125) -
Cfhercurrantassets (508) (25a8)
CEer loRg-tarm assats g1y 2
Azcounis paymble I 311
Acciued pawall 244 (602}
Deferred revenue , Curmnent porton 241 B33
Aocrued EMpENSES 83 158
Omer currentliabiliies {2,868) 2845
Dafarrad ravanua  nat of current partian 184 (23}
HNet cash pravided By cperatng ackvses 5915 20966
INVESTING ACTIVITIE 5!
Punchases of properiy and equipment 5. 428) (6 ATS)
Advances on note and inferest recevable (550) (1,000}
Punchases of mEangible assel [£1-1:}] .
Puirch af lag-larm mvestimant {1.800) -
Procesds Fom payments on nolkes feceiva ble 183 -
Proceeds from sale of inwvesim enis - 135
Helcash used in nvestng aciivities {7 882) (T a0}
FINANC NG ACTIVITIE S:
Sale of capital Block pursuant o exsrcias of oplian 107 .
Rapurchas 88 of common alsck 19.658) (1,639}
Melcash used in BnancNg BCEies {9.581) (1,839}
m-nnn oncash [£X1] [ELT]

e} noease ncash 8,712) 11541
Cash at beginning of year 37,956 26415

Cash at end of 8 ar 5 IHEI! £  3ITA6G




Company Overview

CoreCard is the leading provider of innovative
modern card issuing technology solutions and
processing services to the financial technology
and services market

Our Innovation

The only modern platform built for revolving
credit




CoreCard Company Overview

NYSE Listed: CCRD

Total Addressable 9 ROMANIA

Market: $33B Q UNITED STATES " 9 9 wota
Founded in: 1973 9 coLomBiA

Employees: ~goo

Headquarters:

MNorcross, Georgia




Investment Highlights

Diverse, recurring revenue streams and growth opportunities from new
and existing customers

Unigue market positioning with an agile business model, vetted and
distinctive software, and a proven ability to scale and grow

Large and expanding total addressable market

Robust customer retention due to our history of meeting customer
needs and ability to scale with their growth

Resilient, account-based business model supported by counter cyclical
opportunities

Profitable business with strong ROIC profile and a disciplined
management team

Strong balance sheet and favorable capital structure to support growth
strategy




Key Players in Digital Payment Industry

CoreCard provides customized modern card
issuing solutions for card management,
tokenization, as well as payment and
transaction processing products.

Customers include:
* Retailer based credit cards

Payment Industry Makeup

+  Metwork based credit cards |'
*  Small business lenders chu'lrerj'F‘rocesslor

Metwork

]

Interchange

CHASEG

redes isted absve




CoreCard Markets Served

CoreCard'’s solutions address the unique and complex needs that issuers and processors face across financial
services markets. The CoreCard card platform allows businesses to build tailored payment selutions, seamlessly roll
out new products and features and deliver best-in-class productsto facilitate new modes of money transfers,

Client End Market Credit Cards [ Loans Prepaid /| DebitCards

Card Based

MNon-Card Based




Initial Implementation Fee:
* Program and BIN set-up,

test and deployment

Processing Services

* Recurring revenue
and generally per
account per month

* Transaction/account
based

Other Services

* Various other program
related services such as
monthly statements

and card production

Professional Services

* Customization of
unique program needs
* Repeating but not
recurring revenue

Mok ARNGuGS Cuitomization of Ropfied products il optasnal, near

Differentiated Revenue Streams

Licensed
Software
Revenue

Main
Revenue
Streams

Processing
Services
Revenue

......... Maintenance and
License Support
* Recurring revenue
and increases with
certain professional
service work

by 8 CoitavTeErE wi Shil BETvICE £ MoSRy th Iofwing to tReir Ieciic bulintid needi

Managed Services

* Low cost, high margin.
Roughly equates to the
number of accounts

Initial iImplementation &
Customization fee

Tier Upgrade (adding

more accounts beyond
initial # licensed)

Professional Services
Customization of
software
Technicalfoperational
support

Repeating but not
recurring revenue




Disaggregated Revenues: FY'21

Professional Services (52%)
*  Customization of customer’s unigue program needs
* Repeating but not recurring revenue

Processing & Maintenance (29%)
* Transactionfaccount based growth
*  Recurring revenue

License (12%)
* Tier upgrades — added accounts in customers’
growing card programs

Third Party (6%)
*  Various other program related services such as
moenthly statements and card production

Nobe: Fiscalyeor 2031

Processing
& Maintenance
29%

Professional Services
52%




